
 

AUGUST 17 - 4PM 

SELLING YOUR 

COMPANY? 

Are You Thinking about Selling a Business? 
Are you really prepared to Sell it? 

 

What If: What If: 

 You could choose a more 
rewarding path? 

 You could help your client 
increase business value & 
peace of mind? 

 You could significantly 
increase the market value of 
your business? 

 Your client was offered 
options that gave them full 
transactional confidence? 

 You could improve: 
 Operational Efficiency 
 Financial Reporting 
 Customer Loyalty 
 Employee Retention 
 Owner & Business 

Independence 
 Performance Matrix 
 Wealth Generation 

 

 Your client became 
reenergized and invested 
back into their business? 

 

 The broker was also an 
Operational Consultant and 
M&A Advisor focused on 
creating impressive 
economic alternatives for 
your client? 

Would you still 
want to sell? 

Would you still 
advise them to sell? 

 

 

 

 
 

“FAILING TO 

PREPARE IS 

PREPARING TO 

FAIL” 

John Woodson 

 

We create Value-

Generating 

Economic 

Alternatives by 

Empowering 

Business Owners 

 

Business Owners 

Please Invite 

Trusted Advisors 

 

 

 
 

PRESENTING 

SPEAKER 

ANDY PETERS 

Managing Partner,    

AAKEN, Inc 

Operational Consulting 

Mergers & Acquisitions 

17701 Cowan Suite 120 
Irvine CA 92614 

949-400-2132 
RSVP 

andy@aakeninc.com 
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